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CRM (CUSTOMER RELATIONSHIP MANAGEMENT) -
CUCTEMA YNPABJIEHUA B3BAMUMOOTHOLUEHUAMW C KNUEHTAMU®

Annomayus. B Hacrosiee BpeMsi MEXIyHApOIHOE 0aHKOBCKOE COOOIIECTBO CEPhE3HO
3aTPOHYTO MUPOBBIM (PMHAHCOBBIM Kpu3ucoM. Kpusuc 3arponyi Bce cepbl: 00IIecTBO, YacT-
HBIN U FOCYIapCTBEHHBIN CeKTOpa. HekoTopble KOMIIaHUM OCTAHABIMBAOT IIPOU3BOJICTBO; CO-
KpamaroTcs pabouue Mecta; y 0aHKOB BOZHUKAIOT IPOOJIEMBI U3-32 OTTOKA JIEHET, CHUMaeMBbIX
CO CYETOB KJIIMEHTaMU; NMPaBUTEIIbCTBA COKPAILIAIOT PACXOAbl, YPE3at0T COLMATbHBIC TPOrpaM-
MBI - JaJIeKO HE TMOJIHBIM CIHUCOK MPOOJieM, MOSBUBIIUXCS M3-3a IM00AThHOTO (PMHAHCOBOTO
KpHU3Hca.

B HOBBIX yC10BHSX OaHKH JOKHBI HANTH MMy Th SKOHOMHH MPUOBLIHN U YIeP KaHUS KITHCH-
ToB. Kakue HHCTpYMEHTHI MOTJIH OBl UCTIONB30BaTh OaHKHU, YTOOKI yepkaTh KiueHToB? Kakas
CTpaTerus pa3BUTHs MOMOXKET 0OaHKY BBICTPAUBATh JOJTOCPOYHBIC OTHOLICHHS C KIMEHTOM,
OCHOBaHHbIC Ha MPHUHIIMIIAX B3aUMHOTO JIOBEPUS U BHITOJbI, CTaTh rapaHTuel Oymymiei cra-
OUIBLHOCTH U O6JarococTosiHUA 11 6ankoB? MexayHapoHOe OaHKOBCKOE COOOIIECTBO B 3THX
LeMsIX CAeNano BEIOOp B monb3y ucnonb3oBanus Customer Relationship Management (CRM).

Knrouesvie cnosa: ynpasieHrne B3aMMOOTHOIIICHUSIMU C KIIMEHTaMU, OaHK, KJIUESHT, yCITy-
T, YIOBIETBOPEHHOCTh, KAY€CTBO, MPUOBLIb, B3AUMOOTHOIICHHS
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THE SYSTEM OF CUSTOMER RELATIONSHIP MANAGEMENT (CRM)

Abstract. Nowadays the world banking community is suffering from world finance cri-
sis. The crisis has affected all spheres of life — private sector, public sector and society. Some
companies have to stop their production; some people lost their jobs; banks have problems
with “cash” because of massive money withdrawing from accounts; governments are reducing
expenditures including social programs — that is not a full list of problems caused by global
financial crisis.

In new circumstance banks have to find their way of profit saving and customer retention.
What instruments could banks use to keep their customers? What strategy could help banks to
establish a long-term relationship of mutual trust and benefit with customers and guarantee fi-
nancial institutions future stability and well-being? International banking community has made
its choice in favor of using Customer Relationship Management (CRM) for these purposes.

Key words: customer relationship management, bank, customer, services, satisfaction,
quality, profit, relationships.

J1i1st GaHKOBCKOM JIeSITEIbHOCTH XapaKTepHO HAIU4YHe OOJIBIIOrO YHCIa KIMEHTOB — Yac-
THBIX JIML, NPEANPUSATHHA, TOCYIapCTBEHHBIX M OOLIECTBEHHBIX OpraHu3aluil, TpeOyroImux
OIIEPATUBHOTO, NEPCOHAIM3UPOBAHHOIO OOCIYXMBAHUS KaK MPH MOJYyYeHUH WH(POPMALIUU O
0aHKOBCKHMX MPOAYKTaX, TAK M MPU NPUHATHH PEILEHUS O 3aKJIIOYEHUH JOTOBOPA, MOTYUYCHUN
KOHCYJIBTallU{, pa3pelIeHuy CIIOPHBIX BOIPOCOB. baHKOBCKUi OM3HEC BCe OOJIbILE YCIIOKHS-
€TCsl, KOJIMYECTBO MPOAYKTOB U YCIYT, KOTOPhIE MOT'YT OBITh IPEJIOKEHBI KIIMEHTY, TOCTOSIHHO
pacTer, ¢ KJIIMEHTOM BCe yallle paboTaroT He O/IHO, @ HECKOJIBKO MO/Ipa3/ieieHnuii OaHKa.

* © Komman A.C.
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OnHUM U3 OCHOBHBIX MOTHBOB, NMOOYX/IAIONIMX KIMEHTA K BHIOOPY OaHKa, IOMUMO €ro
CTETICHH HA/IeKHOCTH U BBITOJHOCTH MpeJIaraeMbIX (PMHAHCOBBIX YCIIYT SIBISETCS OTCYTCTBHE
3aJiepKeK B 00CITy’)KUBAaHUM M OTIEpaTHBHOM IpeI0CTaBlIeHIH TpeOyeMoil nHpopmanuy, a Tak-
&Ke THOKOCTh M YeTKOE IIOHUMaHue ero norpedHocreid. KIMeHT xoueT miaTuTh 3a KaueCTBEH-
HOE pellleHHe CBOMX MPOOJIeM, paCCUUTHIBASL IIPHU 3TOM Ha 3KCKIIO3UBHOE 00CIYXHUBaHUE, YTO
IperoiaraeT He pa3oBble, a JOJATOCPOUYHbIE, OCHOBAaHHBIE HA JOBEPHH MAPTHEPCKHUE OTHOIIE-
HUS C KITUCHTOM.

TpanunuoHHast OpraHu3alMOHHAs CTPYKTYypa OaHKa He MO3BOJISIET OCYIIECTBIATH CTpaTe-
T'HI0, IPEUMYIIIECTBEHHO OPHEHTHUPOBAHHYIO Ha KiMeHTa. Ha ceronusHuii 1eHb B OOJIbIINHC-
TBE 0AaHKOB CyILIIECTBYET JIMHEHHO-(PYHKIIMOHAIbHAS HepapXUUeCcKast CTPYKTypa YyIpaBJIeHuUs, B
OCHOBE KOTOPOi1 JISXKUT MHOTO(YHKIMOHAIBHOCTh IPOJABIIOB U MapaJlIeIbHOCTh IPOLIECCOB,
OPUEHTUPOBAHHBIX HA MPOAYKT (T.€. B TAKOM OaHKE CYIIECTBYIOT OTAENbHBIC MOPA3ICICHHS,
3aHUMAlOIUeCs, HanpuMep, (GUHAHCUPOBAHHEM CTPOUTENILHOU NESTENbHOCTH, KPEIUTHBIMH
KapTOYKaMH, HOTPEOUTEIbCKUMH KPETUTaMH).

3TO MPUBOAUT K TOMY, YTO TOAPA3/ICICHUs MAPKETUHIOBOH CITy»KObl OaHKa, CTPYKTYpH-
POBaHHbBIE KaXK/I0€ Ha CBOM THI OAHKOBCKOTO MTPOIYKTa, B COOTBETCTBUHU C KOTOPBIM pa3padaThl-
BAIOTCS IJIAHBI MAPKETUHTA, IEHCTBYIOT 0€3 TOKHOM KOOPIUHALINY, XOTSI OHU OPUEHTUPOBA-
HBI IPAKTUYECKH HA OHU U T€ e IPYIIIbI KITUEHTOB. MHOTOUUCIIEHHBIE CETH PACIPEeICHHS
1 cObITa OAHKOBCKUX MPOMYKTOB M yCIyT (OTAEICHHUS, areHTCTBA, CUCTEMBbI IOANUCKU U Jp.)
4acTo MPECIEAYIOT KOHKYPUPYIOIIHE MEX1y coO0i KoMMepyecKkue 1enu. JpyruMu cioBamu,
KaX/bplii oTaen 0aHka, HEMOCPEACTBEHHO KOHTAKTUPYIOIIMKA C KIMEHTAaMH, KOHLIEHTPUPYET
YCUJIMSI TOJIBKO Ha «CBOMX» ONEpalMAX M KOHTPOJIE TOJIBKO HaJ «CBOMMI» U3ACPKKaMH, HE
KOOPIMHHUPYSL JEATEIbHOCTD C IPYTUMH MOIPA3ACICHUSIMH.

Haubonee nepcrnieKTUBHOW CTpaTervei Mo HaTaXUBAHUIO JOJITOBPEMEHHBIX KOHTAKTOB
C CYILECTBYIOUIMMU U TOTCHLHUAIbHBIMU KiHeHTaMu sBisieTcs: crparerus CRM (Customer
Relationship Management — Yrpasnenue B3anmootrHomenusmu ¢ Kinuenramn).

AG6peBuarypa CRM 3HakoMa MHOTUM, HO Y€TKO€ IMOHUMaHKe Toro, 4ro CRM — 310 He
nporpaMMHoe oOecrieyeHue, a HalpaBJIeHHas Ha MOCTPOCHUE YCTOMYMBOrO OM3HECa KOHLE-
s U OM3HeC-cTparerus, ecTh He y BceX. bonee Toro, naxe camy abopeBuarypy CRM MHorue
paciudpoBbIBAOT M0-pa3HoMy . TeM He MeHee, KaK 3ama/Hble, TaK U POCCUIICKUE CIICIHATNC-
ThI cxoaaTcs Ha ToM, uTo CRM dokycupyercs na kiauenrax. Urak, CRM — 3to:

* OU3HEC-CTpaTerus, KOTopas Mo3BoJisieT OaHKY OBITh KOHKYPEHTOCIIOCOOHBIM Ha PHIHKE,
(hoKycHupysCh Ha MOTPEOHOCTSIX KITUEHTOB;

* CTpaTerusi, B OCHOBE KOTOPOM JIC)KUT MMOHMMAaHUE MOCTYINKOB U MOTPeOHOCTEN KIIMEH-
TYpBI U, KaK CJIEACTBUE, IPUBJICUCHNE HOBBIX U YIEpKaHHE UMEIOIIUXCS KIMEHTOB, a TaKXkKe
YKpPEIUICHUE UX JIOSJIBHOCTH U YAOBIETBOPEHHOCTH;

* CTpaTerys MOBBILICHUS Ka4eCTBa 0OCITYKUBAHUS, CIIOCOOCTBYIOIIAS YBEITMUYCHUIO JOJIN
0aHKa Ha pbIHKE.

OueBUIHO, YTO BHEJPEHHUE ITOTO THUIMA CTPATErHil TpeOyeT U3MEHEHUsI KOPIIOPATUBHOM
KYJIBTYPBI U ICUXOJIOT MU COTPYIHUKOB, IEPECTPOHKHU KITIOUEBBIX OM3HEC-TIPOLIECCOB OaHKa, KO-
TOPYIO CJIEeyeT HAYMHATh C YETKOTO pa3/ieieHus (PyHKIUN MO CIeHaTu3upOBaHHbBIM 110/Ipa3-
JIeTICHUSIM ¢ OJHOBPEMEHHBIM (DOPMUPOBAHUEM T'OPU3OHTAJIBHBIX CBA3EH BHYTPH KOMITAHUH.
[Ipu sTom, kputepun 3h(HEKTUBHOCTU TAKOM MEPECTPOMKU HAXOIATCS B OOJIACTH OOCITYKH-
BaHUs KJIMEHTOB: BpeMsl 0OCIYXHBaHUS; 00beM HEyHO0OCTB, UCHBITHIBAEMBIX KIHMEHTOM IPH
MOJYYCHUHU YCIIYTH; YUCIO COTPYIHUKOB OaHKa, C KOTOPBIMU KJIMEHTY MPUXOIUTCS OOIIaThCs
IIPU TIOTYYE€HUH YCIYTH; Ka4eCTBO 00CITY)KMBAaHUS KIIMECHTOB; ITOKA3aTeIH yIOBIETBOPEHHOCTH

* CRM — Customer Relationship Marketing nim Customer Relationship Management. HexoTopsie komMmaHmm
MIPOIYCKAIOT TEPMHUH «OTHOLICHHMS», HCTIONB3Ys TOJIBKO TepMuH Customer Management.

133




Becmnux No 4

KIIMEHTCKOW 0asbl; MMOKa3aTeNu ee JIOSIIbHOCTU U YCTOMYMBOCTH; A0JIA OU3Heca, MIPUHOCUMAs
«HOBBIMUY» KJIMEHTaMH; 00beM HH(OpMAIIUU O KJIMEHTaX U T.1I.

[Ipu peanuszanmu cTpareruid, OpUEHTUPOBAHHBIX HA KIMEHTOB, PE3KO BO3PACTAIOT POJIb
U 3HaYCHHE MApPKETHHIa, OCKOJIbKY pa3padOTKa HOBBIX OAHKOBCKHX YCIYTI HEBO3MOXKHA 0Oe3
M3y4eHUs MOTPeOHOCTeH KireHTa. MapKeTHHIoBOe Mmojpas3zielieHue 0aHka mpeodpasyercs B
OpraHu3aTopa KOMIUIEKCHBIX MPOAAaX OAHKOBCKHUX YCIYI, B OCHOBE KOTOPBIX JIEKUT CHCTEM-
HBIN MOJXO0J] K KIIMEHTY, IPEAIoaraoniil pacCMOTPEHNE COBOKYIMHOCTH B3aMMOCBSI3aHHBIX
3JIEMEHTOB, COYETaHUE KOTOPBIX KAaK pa3 U MO3BOJIAET KIMEHTY (PMHAHCOBO 3aLIUTUTH CBOH pe-
cypesl. Ilpu Takoii nepectpoiike OU3HEC-IPOLIECCOB HEOOXOIUMO HAPSILy C KOMIUIEKCHOCTBIO
OCYILIECTBUTH CEIrMEHTAIIMIO TI0 KOPIIOPATUBHBIM M WHAMBUIYAIbHBIM KJIMEHTAM, a TaKXKe IO
MacCOBBIM U CIIEIUAIHBIM OAHKOBCKHM MPOTYKTaM.

OnHy U3 KIIIOYEBBIX POJIeH B KIMEHTO-OPUEHTHPOBAHHONW METOIOJIOTHH UIPAIOT MOIpa3-
JIeNIeHUsI KIIMEHTCKUX OTHOIIEHUH, paboTa KOTOPBIX MOJIEPKUBACTCS U 00eCIIeunBaeTCs BCe-
MU OCTAJIbHBIMU TOJPA3ACICHUSIMH OaHKa. DTO MPEAINOaraeT He TOJIbKO CO3/1aHUEe KOMaH]IbI
MEHEeJ[)KEepOB 10 paboTe ¢ KIMEHTAMH, HO U CO3/1aHUE B 003aTEIbHOM MOPSAAKE MOIIHON MOJ-
JiepKUBatoLIe MHPOPMAITMOHHON CUCTEMBbI, KOTOpas BKJIOYaeT B cedsa 0a3y JaHHBIX, yIpaB-
JseMy1o iporpaMMHbIM obecrieuenrneM CRM cuctemsl, a Taxoke mynbTuMmenuiineiii Call-center
(xommproTepHas TeneoHus, MOYTOBasl, (PaKCUMUIIbHAS U JIEKTPOHHAs pacchbuika, web-B3au-
MOJICHCTBUE), PACCUNTAHHBII HAa KPYIIIOCYTOYHOE 00CIYKHBAHUE 3aIIPOCOB KJIMEHTOB, Peasi-
3aLMI0 CIIPABOYHO-UH(POPMAITMOHHBIX 33734, CIIOCOOHBII HAMOIHATH 10CTOBEPHOM MH(pOpMa-
el KIMEHTCKYI0 0a3y.

C touku 3penus ¢pynkunonaabHocTd CRM cucrema nomkHo o0najars cieqyrOlUMH
BO3MO)KHOCTSMHU:

* YIpaBiieHUE KOHTAKTaMU;

* YpaBieHUE POAAKAMY;

* YpaBiieHME MapKETUHIOBOU J1E€ATEIBbHOCTBIO;

* YipaBieHHe BpeMEHEM U [IEPCOHATIOM;

* [Tonnepxka 1 00CITy>)KUBaHHE KJIMEHTOB (CEPBUCHOE OOCITY>KUBAHHE).

XoT4 B 11e7I0M TpeOOBaHUS MO OPraHM3aLUU PaOdOTHl ¢ KIMEHTaMHU MOXOXH sl O60Jb-
IIMHCTBA KOMIIAHWUM, JUTS KQXKJI0M OTPACIH CYIIECTBYIOT 0COObIe TpeOOBaHMS U HIOAHCHI B BOII-
pocax B3aUMOJEHCTBHS U 0OCITY>KUBAaHHS KIIMEHTOB, CBSI3aHHBIE C POIOM JESITEIHHOCTH.

Jli1s1 6aHKOB TAaKUMHU 0COOBIMU TPEOOBAHUSIMH SIBIISIFOTCS:

* [InannpoBaHue MOKazaTeneil T0X0MHOCTH, KaK M0 KaKAOMY KIHEHTY, TaK U MO IpyIIe
KJIMEHTOB, U 110 OIPEeICHHON OTPaciu;

* YyeT CBI3HOCTEH KIIMEHTOB;

» OtpacneBoii aHanu3 6a3bl peantbHbIX U MOTEHIMAIBHBIX KIIMEHTOB.

[InanupoBaHue mMoOKa3aTesed JTOXOTHOCTH, MOXKET MEPUOJUUYECKU OCYILECTBIATHCS B
CRM-cucreme, Hanpumep, 10 TAKUM IapaMeTpam, Kak:

* KpenutHslii noprdens;

* CpeHeJHEBHOM OCTATOK Ha CUeTax;

* HenporieHTHBIE 10XOABI (110 BUAAM);

* Jloxoasl BCeEro.

ExxemecsiuHO B GaHKOBCKOH cucTeMe, (aKTHUECKUE 3HAUEHUS 10 KaXKAOMY MTOKa3aTero
NOJDKHBI iepeiaBatbess B CRM-cucremy aiisi cpaBHEHUS C IJIAHOBBIMU.

CoBpemennas 6ankoBckast CRM-cuctema He MOJKET OBITh TOJIBKO aHATUTUYECKOM — OHA
JIOJDKHA OBITh U YIPABICHUYECKON: B CIIy4ae MPEBBILICHUS 3aJaHHOTO Ipenena OTKIOHEHHS
(akTa OT 1IaHa KOHKPETHOMY MEHEDKEPY JO0JDKHA aBTOMAaTUYeCKH Ha3HA4aThCs 3ajadya O He-
00XOIMMOCTH CKOPEHIIero B3auMOJCHCTBUS C JAHHBIM KIIMEHTOM, YTOOBI BBIICHUTD IPUYUHY
HM3MEHEHUS II0Ka3arese.
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Takum o0pa3om, cucTeMa JI0JKHa:

* BoBpems CUTHAIM3UPOBATh MEHEDKEPY O TOM, UTO HY>KHO MHULIMUPOBAThH B3aMO/IEHC-
TBUE,

* [103BOJIAT TOCTOSIHHO OTCJICKHMBATh M TOBBIMIATH JTOXOJHOCTh KIMEHTA C MOMOILBIO
MeXaHU3Ma [UIAHUPOBaHMs OCHOBHBIX IMOKa3aTeei;

* BricTpauBath 3(p(heKTHBHYIO ¥ TOHATHYIO CUCTEMY MOTHBAIIMH MEHEIKEPOB 110 padoTte
C KJIINEHTAMU;

* AKIIeHTUPOBaTh BHUMaHUE Ha HanOoJjee BaKHBIX KIMEHTaX, KIACCH(PUUIUPYsI UX 110 UH-
JMBHTyaJIbHBIM I1OKa3aTessiM paboThl.

Opnnako, aBroMaTHyeckoe (POPMHPOBAHUE PA3IUUYHBIX 33734 HE JOJDKHO MpEeBpallarh
CHELHUAINCTA B «pOOOTay, CIENO CIEAYIOIIEro YKa3aHusM cuctemMbl. Crucrema JI0JKHA BBICBO-
O0KJaTh BpeMs Ha MOBBIIICHUE KBATU(PHUKALIUN COTPYIHUKOB, HA TBOPUECKUI MOJIXO]] K TIPOU3-
BOJICTBEHHOMY IIPOLIECCY, Ha KOHTPOJIb M YIy4IlIEeHHE KauecTBa CBOECi paboThI.

[Ipu pabore ¢ kueHTaMu 0aHKY HEOOXOIMMO YUUTHIBATh €Ill€ OAMH Ba)KHBIA aCMEKT -
CBSI3aHHOCTH KJIMEHTOB JIPYT C APYTOM B Pa3JIMYHBIX OTHOIIEHUX. 1151 1r060T0 OaHKa 3TO MMe-
€T MEPBOCTENICHHOE 3HAaYEHHUE, TAK KaK XapaKTep OTHOILEHUH C OHUM KIMEHTOM HEIPEMEHHO
BJIMSIET Ha B3aUMOOTHOILIEHHS CO CBSI3aHHBIMH C HUM KoMmaHusiMu. Kpome Toro, 3to 3ddek-
TUBHBII MHCTPYMEHT 110 IIPUBJICUCHUIO B OAHK CBSI3aHHBIX KOMIIAHUN Yepe3 KII0YEeBOE JIUIIO.

OueHb BaXKHO TaKXKe HAJMYUE B CUCTEME MHCTPYMEHTA JJIsi OTPAciIeBOr0 aHaJIN3a 0a3bl
JTAHHBIX MTOTEHIIMAIBHBIX U PeaJIbHBIX KIMEHTOB. JJaHHBIN HHCTPYMEHT MO3BOJISIET ONPEACTIUTh
Haubosee JOXOAHbIe OTpaciy i 0aHKa, a TAK)KE ONPEIeIUTh HOBbIE BOBMOXXHOCTH IS TIOMC-
Ka KJIMEHTOB U MPEII0KEeHUI 0aHKOBCKUX MPOTYKTOB.

Cospemennas CRM-cucrema, B TOM yrciie 0aHKOBCKasl, JOJKHA MIPEJOCTABIATh dPdek-
TUBHBIE MEXaHU3MbI KOHTPOJsSI paboThl, KaK OTJACJIBHBIX COTPYIHUKOB, TaK M KOMaHJ HUCIOJ-
HUTENCH, U CTPYKTYPHBIX MOAPA3ACIIEHUI CO CTOPOHBI PYKOBOJACTBA. OueHb Ba)KHO, YTOOBI
PYKOBOIUTENIb MOT OTCJICKHMBATh BBIIIOJHEHUE 337a4 COTPYIHUKAMH, KOHTPOJIUPOBATh XOI U
pe3ynbTaThl MApKETUHTOBBIX KaMIlaHUH, Ha3HauaTh HOBBIC 33a1a4yM, (popMupoBaTh HEOOXOIU-
MBbI€ OTYETHI U3 OJJHOTO MPOrPAMMHOI0 «OKHa», U3 OJHON TOUKU BXOJA.

Bueapenne CRM cucTteMbl NO3BOJISIET CYIIECTBEHHO YBEIUYUTh KaueCTBO, IPOU3BO/IU-
TEJIbHOCTb U MPUOBUIBHOCTD Pa0OTHI OaHKa. DTOMY CIOCOOCTBYIOT:

1) BeIsiBNIeHHE HanOoJee MPUOBLIBHBIX KJIMEHTOB U MPOBEICHHE WHANBUYaIbHOHN pabdo-
ThI C HUIMU C LIEJIbIO MOBBIIEHUS 3()(HEKTUBHOCTU X OOCITYKUBAHUS;

2) moay4YeHHue TON-MEHEIKMEHTOM B PEKUME PEabHOT0 BPEMEHU HEOOXOIUMBIX aHa-
JUTUYECKUX OTYETOB, MO3BOJISIIOIIUX COCTABUTH MPOTHO3 0OBEMOB MPOJIaXK, PEUTHHTA KITFOUe-
BBIX KIIMEHTOB, OINPENEIUTh Hauboiaee BOCTpeOOBaHHbIE OAHKOBCKUE MPOIYKTHI C YKa3aHUEM
poOJIeMHBIX 00JIaCTel, MPOBECTH aHAJIN3 JCHCTBUN KOHKYPEHTOB, BBIIIOJIHUTH MOHUTOPUHT
3G PEKTUBHOCTH ACATEIBHOCTH MEHEIKEPOB B 00JIaCTH MPOIaXK U CEPBUCHOM MOAICPKKH KITH-
€HTOB;

3) opraHu3anus MOCTOSHHOTO B3aMMOJICHCTBUSA C KIMEHTOM JUIsl BEISICHEHUS U aHaJIM3a
€ro MPEeANOYTEeHUN U NaibHENIIeH peaan3auy HOBbIX OaHKOBCKUX MPOAYKTOB U YCIIYT;

4) BeneHME M KOHTPOJIb KITIOUEBBIX [TOKa3aTesIe 1o COTpyJHUKAM U KIIMeHTaM OaHKa, 4To
o0ecrieyrBaeT NPUHATHE OOOCHOBAHHBIX YIIPABICHUECKUX PEIICHU;

5) ucnionb3oBaHue 0a3bl 3HAHUI 110 BO3HUKAIOIIMM THIIMYHBIM BOIPOCAM M OTBETaM Ha
HUX, YTO YCKOPSIET NMPEeJOCTABICHUE YCIYT;

6) BO3MOXHOCTH (Osarofapsi 4eTKOH KOOpIMHALIMU ASHCTBHUM 110 00CITYKUBAaHUIO KIINEH-
TOB MEXAY MOAPA3eICHUSIMU) IPOCICIUTh BCIO UCTOPUIO OTHOIICHUH C KIIMEHTOM, HauuHas
OT €Tr0 MPUBJICYCHUS U 3aKaHYMBAs MOCIECTHUM KOMMEPUYECKUM MPEATIOKEHUEM, KOTOpOe ObLIO
€My HaIlpaBJICHO;

7) cokpallieHle UKIa MPOIaXK U YBEIHMUCHHE YHCIa YCIIEUIHBIX CIETIO0K 32 CUeT UCIIOIb-
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30BaHMs MOIIHBIX WHCTPYMEHTOB KOOpPAMHAIMM PaOOThl ¢ MOTCHLUUATbHBIMU KIHEHTAaMHU H
aBTOMAaTH3allMU MPOLECCOB MPOJaX, MOATOTOBKHM KOMMEPUYECKHX IMPEIOKEHUH U paboThI ¢
3aKa3aMH KIMEHTOB.

[Tpumenenue cuctembl CRM cTaHOBUTCSI 0COOCHHO Ba)KHBIM B COBPEMEHHOW SKOHOMU-
yeckoil oocranoBke. M3-3a MUpPOBOro (prHAHCOBOrO KpU3MCa MJAET COKpAIlEHHE JI0XOIO0B HE
TOJIBKO MPEeNNpPUATUI U PU3NYECKUX JIMILI, HO U caMHUX OAHKOB, BOT IIOYEMY UMETh JIOJITOCPOY-
HbIE OTHOILIEHHS C KJIMEHTOM, - BOXHEHUIIHMHA cr0CO0 BBDKHUTH JUIs OaHKa. [ mocTpoeHus
JIOJITOCPOYHBIX OTHOIICHUH Ha OCHOBE JJOBEPHS M B3aUMHOH BBITOJbI MEKIY OaHKOM M KIIH-
€HTOM HE0O0XOAMMO BBIOpATh MPaBUIIbHYIO cTpaTeruto. Takoit cTparerueit moxet ctarb CRM.
Cucrema CRM nomoraet He TOJIBKO MPHUBJIIEKaTh HOBBIX KJIMEHTOB, HO U, YTO OoJiee BajKHO,
COXPaHUTh U Pa3BUBATh OTHOLLIEHUS C YK€ UMEIOIIMMUCS KIIMEHTAMH.
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